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New Construction
Projects Hit Pipeline

While the overall value of new construc-
tion data that measure construction activity
is running lukewarm at best, when you pull
together information on the largest con-
struction projects now underway, on the
drawing boards or proposed, you realize that
market is still very much alive.

While updating our construction proj-
ect database with activity over the past few
months, EM’ editors found more than 180
projects valued at more than $100 million.
Everyone has heard about the Amazon head-
quarters project that will bring 50,000 jobs
and 8 million square feet of new office space
to Crystal City, VA, just outside Washington,
DC. But dozens of other big projects are
transforming many metros, too.

A select group of project types dominate
the list of 50 large construction projects on
page 2. Many of the biggest construction
jobs recently announced were LNG (liquified
natural gas) export terminals along the Gulf
Coast; downtown redevelopment projects
adding millions of square feet of office and
thousands of units of multi-family housing;
data centers; airports and light-rail projects.

Some of the biggest urban redevelop-
ment projects now underway include work
in Boston’s Seaport district; Hudson Yards in
New York; the Wharf development in Wash-
ington, DC; Atlanta’s Gulf project; and work
in downtown Los Angeles and San Jose, CA.
Other projects of note include dozens of data
centers Google, Apple and other tech firms
are building and billion-dollar office projects
recently announced by Google in New York
and Apple in Austin, TX.
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Eaton Joins List of Conglomerates Leaving
Lighting with Announced Plans for Spin-Off

Eaton Corp., Dublin, Ireland, said it
intends to pursue a tax-free spin-off of its
Lighting business. The spin-off will create an
independent, publicly traded company and is
expected to be completed by the end 0f 2019.

The move will create a stand-alone pow-
erhouse in luminaires and controls with a
package of brands mostly built by Cooper
Industries, which Eaton acquired in 2012,
including Halo, Metalux, McGraw-Edison,
Neo-Ray, Lumiere, Lumark, Pauluhn, Core-
lite, Ephesus and AtLite.

In a letter to customers and channel
partners, Eaton Lighting President Kraig
Kasler and VP of Sales Joe Melchiors said
the spin-off includes Eaton’s Lighting busi-
ness, global Airport Lighting business, and
the Mains Lighting and Intrusion Systems
businesses that operate primarily in Europe
and the Middle East. The Crouse-Hinds In-
dustrial Lighting business and the Life Safety
division’s emergency lighting product lines

in Europe, the Middle East and Africa will
remain with Eaton.

Eaton’s move, of course, follows a world-
wide trend of major industrial conglomer-
ates parting ways with the lighting business
as LED technology has dramatically changed
the market’s dynamics. Philips, Siemens and
GE have all gone down this path in their own
ways. What once was seen as a bread-and-
butter consumable has shifted to products
lasting as much as 10 years and an influx
of competition has compressed margins to
levels that don't fit well with the conglomer-
ates’ growth requirements.

What has surprised some in the industry
is that Eaton held on to the lighting busi-
ness for so long after acquiring Cooper. “I
expected them to divest within a year or so,
when they bought it,” said Ted Konnerth,
CEO of electrical industry executive staffing
firm Egret Consulting and a former Cooper

Continued on page 4

Rockwell Forms Joint Venture with
Schlumberger on Oilfield Automation

Rockwell Automation and oilfield tech-
nology giant Schlumberger have agreed to
create a new joint venture, called Sensia, to
offer fully integrated digital oilfield automa-
tion solutions.

The joint venture is expected to begin
serving customers in the summer of 2019,
around the time the deal is expected to
close, subject to regulatory approvals and
other customary conditions.

The Sensia joint venture will be the
first fully integrated provider of measure-
ment solutions, domain expertise, and
automation to the oil and gas industry, the
companies said in a joint press release. It
will offer scalable, cloud and edge-enabled
process automation, including information
and process safety, from intelligent systems
to fully engineered life-cycle management
automation.

“Oilfield operators strive to maximize
the value of their investments by safely

reducing the time from drilling to produc-
tion, optimizing output of conventional
and unconventional wells, and extending
well life,” said Blake Moret, chairman and
CEO, Rockwell Automation, Milwaukee.
“Currently, no single provider exists that
offers the end-to-end solutions and technol-
ogy platform that address these challenges.
Sensia will be uniquely positioned to con-
nect disparate assets and reduce manual
processes with secure, scalable solutions
that are integrated into one technology
platform”

Under the terms of the agreement, Sen-
sia will operate as an independent entity,
with Rockwell Automation owning 53%
and Schlumberger owning 47% of the joint
venture. Sensia is expected to generate
annual revenue of $400 million, and will
employ approximately 1,000 people serv-
ing customers in more than 80 countries,

Continued on page 3
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50 of the Nation’s Largest Construction Projects Underway or on the Drawing Boards

Contract
Value Project
($ millions) | Project City State Type Status Source
NA Ford redevelopment of Detroit Central Station Detroit Mi Downtown Underway WWW.WXYZ.com
redevelopment
70-story / 2.5-million-sq-ft JP Morgan Chase tower ) ) ]
NA to replace existing headquarters New York NY Office Planning stage www.newyorkyimby.com
NA Purple Line mass transit extension Los Angeles CA Rail Underway www.la.curbed.com
NA Brightline high-speed rail link Orlando-Tampa FL Rail Planning stage www.fox350rlando.com
NA Green Line extension Boston MA Rail Underway www.patch.com
Multi-billion | Exxon Baton Rouge refinery expansion Baton Rouge LA Oil & gas Planning stage www.wafb.com
25,000 /Q?Jaégnsfnli\iﬁtlonal Landing development being planned Crystal City VA Office Planning stage www.washingtonian.com
10,000 | Apple to spend another $10 billion in data centers Various sites Various sites Data centers Planning stage www.cnbc.com
10,000 ;x;(ﬁ?;\/lobll/Qatar Petroleum Golden Pass LNG export Port Arthur 1S Oil & gas Near groundbreaking www.chron.com
9,400 | Formosa chemical plant Saint James LA Industrial Approval process www.theadvocate.com
7,000 | The 78 mega-development along Chicago River Chicago IL Mixed-use Approval process www.chicagobusiness.com
6,000 | Lincoln Yards development Chicago IL Mixed-use Planning stage www.chicagotribune.com
5,000 | Venture Global LNG export terminal Calcasieu Pass LA Oil & gas Approved www.constructiondive.com
4,500 F'at Chrysler n.ew.Detr0|t p.r(.)ducnon plant and expansion Detroit M Industrial Planning stage www.foxbusiness.com
of five other Michigan facilities
) . Jan. 2019 planned —_—
2,500 | 46-story TSX Broadway Times Square Tower New York NY Mixed-use groundbreaking www.newyork.citybizlist.com
2,170 | San Diego trolley 11-mile extension San Diego CA Mass transit rail Underway www.timesofsandiego.com
2,000 | Wade Park mixed-use project Frisco X Mixed-use Planning stage www.dallasnews.com
1,500 | Braidy Industries aluminum rolling mill Ashland KY Industrial Planning stage www.kentuckytoday.com/
1,500 | Vancouver Waterfront project Vancouver WA Mixed-use Underway www.columbian.com
1,300 | Millennium Partners' 691-ft Winthrop Center Boston MA Office Underway www.bostonherald.com
1,200 | Airport Expansion Nashville N Airport Planning stage www.tennessean.com
1,200 | AEG proposal for Los Angeles Convention Center renovation Los Angeles CA Co:;lﬁ{]élron Planning stage www.latimes.com
1,200 | Corpus Christi's Harbor Island export terminal Corpus Christi X Oil & gas Planning stage www.Kiiitv.com
1,100 | Pittsburgh Airport renovation Pittsburgh PA Airport Planning stage www.triblive.com
1,100 26:mile Cotton Beit commuter rail ine from DFW Airport Dallas X Mass transit rail Contract awarded www.railwayage.com
to Dallas-Fort Worth
1,100 | Green Line Extension Somerville MA Rail Underway www.patch.com
1,025 | Chemical plant St. James LA Industrial Planning stage www.theadvocate.com
1,000 |Amazon's Nashville Yards development Nashville N Office Planning stage www.tennessean.com
1,000 | New Apple office campus Austin X Office Planning stage www.cnbc.com
3,000 | Micron semiconductor plant expansion Manassas VA Industrial Planning stage www.insidenova.com
NA Aliana master-planned community with 5,200 single-family Conroe X Residential 1Q 2019. www.communityimpact.com
homes (long-term) groundbreaking
) Entertainment
4,000 | Dreamport Villages Casa Grande AZ and Mixed-Use Approval process www.abc15.com
3,000 g);nrg:!:w Force Base reconstruction due to hurricane Panama City FL Military Planning stage WWW.apnews.com
3,000 | Water Street redevelopment project Tampa FL Mixed-use Underway www.tampabay.com
3,000 |Legacy West mixed-used development Plano X Mixed-use Underway www.dallasnews.com
2,800 | Orlando International Airport South Terminal expansion Orlando FL Airport Underway www.clickorlando.com
2,000 |Ritz-Carlton Paradise Valley North Scottsdale AZ Hotel Underway www.azcentral.com
2,000 | Kalama methanol plant Kalama WA Industrial Planning stage www.tdn.com
2,000 American E_thane and Martin Midstream ethane Beaumont X 0il & gas Jan. 19 _ W, 12NEWSNOW.com
export facility groundbreaking
1,670 | SK Innovation lithium battery Jackson County GA Industrial Planning stage www.gainesvilletimes.com
1,520 | Evans Farm mixed-use development Delaware County OH Mixed-use Planning stage www.bizjournals.com
1,500 |HKansas City International Airport Kansas City MO Airport Approval process Kansas City Business Journal
1,000 | Fort Bragg current and planned projects Fort Bragg KY Government Underway and planned www.fayobserver.com
1,000 | 3-tower Vertical Medical City Orlando FL Hospital Approval process Orlando Business Journal
1,000 I:ilsus;?:::setts General Hospital bunker for emergency Boston MA Hospital Design phase www.boston25news.com
1,000 Massgchusetts General Hospital's 12 story structure with Boston MA Hospital Planning stage www.bostonherald.com
450 single-bed rooms
1,000 Bunker H|II mixed-use project: 309-room Equinox hotel and Los Angeles CA Mixed-use Underway www.lacurbed.com
400 residences
1,000 | The Grand, a Frank Gehry-design mixed-use complex Los Angeles CA Mixed-use Planning stage www.nbclosangeles.com
1,000 | Google Hudson Square 1.7 million sq ft office expansion New York NY Office Planning stage www.cnbc.com
1,000 | Union Station retrofit Chicago IL Rail Planning stage Chicago Tribune

Notes: The 50 projects listed here were selected from more than 180 construction projects that were added to or updated in the Electrical Marketing Construction Project Database available
for download to Electrical Marketing subscribers at www.electricalmarketing.com, which lists construction projects valued at $100 million in total contract value. Project data aggregated from
various newspapers and web-sites. The AGC SmartBrief e-mail newsletter published by Associated General Contractors (AGC) (www.agc.org) is especially helpful in learning about the largest
construction projects in the United States.
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Legrand Moves to Expand in Data Center
Market with Acquisition of Universal Electric

Legrand, North and Central America
(LNCA), West Hartford, CT, has a defini-
tive agreement to acquire Universal Electric
Corp., manufacturer of power distribution
systems under the Starline and U-S Safety
Trolley suites of products.

Legrand said the acquisition will enhance
its global position as a leader in the data
center power industry, broaden Legrand’s
product offerings and expertise in solution
options for key customer segments, and en-
able future product innovation and designs
that will improve data center efficiency and
reliability.

UEC will become part of LNCA’s Data
Center Power and Control division along
with several other premium brands: Server
Technology, Raritan, AFCO, Electrorack,
and Ortronics. UEC’s power distribution
solutions frequently interconnect with
Legrand’s other data center power solu-
tions, and this acquisition will enable closer
collaboration and more innovative market
offerings in the future, Legrand said in a

release.

“Legrand has enjoyed significant growth
in the data center market by focusing on
best-of-breed product offerings,” said John
Selldorff, president and CEO of Legrand,
North and Central America. “As a global
leader in customizable power solutions,
Universal Electric Corp’s products have
revolutionized electrical power distributing
in data centers, and perfectly this business.
With this acquisition, we will be providing
our customers better solutions for data cen-
ter applications”

Founded in 1924, UEC has been pro-
viding electrical power solutions for data
center, retail, health care, higher education
and industrial markets across the U.S. and
around the world.

“We are excited to join Legrand and
provide our customers with a significantly
broader product portfolio, as well as ad-
vanced R&D capabilities and an expanded
global reach,” said Joel Ross, president and
CEO of Universal Electric.

Michigan-based Electrical Reps Young &
Champagne Co. and Electrical Sales Merge

Michigan-based electrical rep agencies
Young & Champagne Co. and Electrical
Sales Co. merged on March 1 to form
Young & Champagne Electrical Sales Inc.
The new firm will represent manufactur-
ers covering the residential, commercial,
industrial and utility markets in the lower
peninsula of Michigan.

We have combined the expertise of
two legacy firms to provide our customers
with the solutions of a powerful product
offering,” Michael Young, president, said
in the press release. “Our new firm incor-
porates youth and experience, propelling
the agency into the next generation” The

new organization will operate from the
Detroit office and 20,000 sq. ft. warehous-
ing facility, where Young and Champagne
Company has resided for over 50 years.

Young & Champagne Electrical Sales
represents manufacturers including At-
kore, General Cable and Philips Signify
Lamps and Ballasts.

The leadership team consists of Michael
Young, president; Dan LeBlanc, vice presi-
dent; Jacquelyn Breneman, secretary/trea-
surer; and additional agency principals Jill
Siarto, Troy Olsen and Christy Cafarelli.

More information is available at www.
ycesales.com.

Rockwell and Schlumberger Form Oilfield Venture

Continued from page 1

with global headquarters in Houston. The
management team will be led by Allan
Rentcome, who will serve as chief executive
officer. He is currently Rockwell’s director
of Global Technology - Systems and Solu-
tions Business.

As part of the transaction, Rockwell Au-
tomation will make a $250 million payment
to Schlumberger at closing, which will be
funded by cash on hand.
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“Sensia will create a leading technology
provider that will further drive optimization
of E&P oilfield assets,” said Paal Kibsgaard,
Chairman and CEO, Schlumberger. “This
joint venture is the next step in our vision to
offer our customers smart, connected devices
with rich diagnostic capabilities, coupled
with measurement, automation and analyt-
ics that improve oilfield operations, facilitate
business decisions and reduce total cost of
ownership throughout the life of a field”

Around the Industry

Lighting mergerin Canada:
Standard and Stanpro join forces

Ascot Capital Group, Montreal, Québec,
which owns both Standard Products and
Stanpro Lighting Systems, will be merging
the two businesses, creating one of the larg-
est lighting companies in Canada.

Standard is a lighting manufacturer
serving the North American commercial,
industrial and residential markets through
the professional electrical and lighting
channels. Stanpro likewise makes a wide
range of indoor, outdoor and security
lighting.

The combined business will be 100%
Canadian owned and managed, and will
be one of the largest lighting companies
in Canada, employing close to 400 people,
Ascot Capital said in a release. The newly
consolidated company will have design,
engineering and manufacturing capabilities
in Canada. It will have extensive business
development capabilities at the specifica-
tion, contractor and end-user levels, with
core strengths in construction projects,
retrofit, and national accounts.

Standard CEO David Nathaniel will be
the CEO of the combined businesses, Sam
Rimoin and Rob Nadler of Stanpro will
be president and executive vice president,
respectively.

Zumtobel partners with pureLiFion
wireless enterprise networks

European lighting manufacturer Zum-
tobel, Dornbirn, Austria, has formed a
partnership in trials with pureLiFi to
use Zumtobel’s LED lights to send large
amounts of data using light fidelity (LiFi)
technologies while appearing to provide
normal lighting to the human eye. The LiFi
trial reflects a series of moves by Zumtobel
to evolve lighting beyond its core function
of pure illumination and solve challenges
for high-speed secure wireless connectivity,
the company said in a release.

Zumtobel has installed pureLiFi’s system
alongside its LED lights to make a system
capable of high-speed data transmission us-
ing small adjustments in the LED’s bright-
ness. The result is a high-speed Internet
connection that can deliver bandwidth far
beyond Wi-Fi.

Zumtobel aims to evaluate the market
demand for this technology over the com-
ing months with its eye on early adopters

Continued on page 5
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Industry Events

March 12-13

LEDucation 2019

New York; Designers Lighting Forum of N,
leducation.org

March 26-28
IMARK Showcase
Chicago; IMARK, www.imarkgroup.org

April 2-5
AD Spring Network Meeting - Electrical
Austin, TX; AD, www.adhq.com

April 15-18

NAILD Innovation 2019

Reno, N'V; National Association of Innova-
tive Lighting Distributors, naild.org

April 23-25

NAAUD Annual Meeting

Napa, CA; North American Association of
Utility Distributors, www.naaud.org

April 25-27

PEARL Annual Conference & Exhibition
Grand Rapids, MI; Professional Electrical Ap-
paratus Reconditioning League, pearll.org

May 4-7
NAED National Meeting
San Francisco; NAED, naed.org

May 19-23
LightFair International

Philadelphia; www.lightfair.com

May 20-23
AWEA WindPower

Houston; American Wind Energy Associa-
tion, www.windpowerexpo.org

June 17-20

NFPA Conference & Expo

San Antonio, TX; National Fire Protection
Association, www.nfpa.org

June 20-23
Lake Michigan Club
Lake Geneva, WI; NAED, www.naed.org

July 17-19
NAED LEAD Conference

Nashville, TN; NAED, www.naed.org

August 8-10
IES Annual Conference

Louisville, KY; IES, www.ies.org

Eaton Announces Plans to Spin Off Lighting

Continued from page 1

Lighting executive. “I don't think the lighting
division was doing well at that time, but it’s
back to being profitable now”

Konnerth observed that main-line elec-
trical equipment manufacturers often have
trouble with the lighting business because
the channels through which lighting is sold
are so varied and different from the tradi-
tional electrical supply channel. Traditional
electrical distribution plays an important
role but idiosyncrasies such as overage pay-
ments in the rep-driven commercial and
industrial construction market, along with
all the other channels with their own distinct
buying influences that could require a sepa-

rate sales force, make a challenging fit for a
business accustomed to selling through the
traditional channels.

In the letter to customers and channel
partners, Kasler and Melchiors said the spin-
off “better positions the Lighting business to
respond to evolving industry and customer
needs. It enables Lighting to compete more
effectively across its diverse end-markets,
and it enhances Eaton’s ability to focus in-
vestments in its core businesses””

The Eaton Lighting business had sales of
$1.7 billion in 2018. As a stand-alone busi-
ness it will have 5,000 employees, global
headquarters in Ireland and U.S. headquar-
ters in Atlanta.

NEMA’s EBCI Future Conditions Index Turns
Bullish with +22.1% Increase in February

In edging up to 55.9 points in February
from 53.3 points last month, the EBCI cur-
rent conditions component moved further
into expansionary territory and solidified a
shift away from a handful of sub-50 readings
late in 2018.

The ElectrolndustryBusiness Conditions
Index (EBCI) is a monthly survey of senior
executives at electrical manufacturers pub-
lished by the National Electrical Manufac-
turers Association (NEMA), Rosslyn, VA.
Any score over the 50-point level indicates
a greater number of panelists see conditions
improving than see them deteriorating.

Fewer respondents perceived a plateau
this month, as the share of the panel that
reported unchanged conditions declined.
Although the share of those who indicated

worse conditions ticked up, the proportion
of those who saw better conditions outpaced
them. Healthy activity on respondents’ books
and some good economic news were only
somewhat tempered by continued concern
about instability from policymakers.

The future conditions measure reversed
course dramatically in February, adding
22.1 points to last months™ 36.7 value. At
58.8 points, the EBCI’s future conditions
metric is back into positive territory and
marks the greatest expectation of better
conditions in the survey since May 2018.
Some commenters noted the potential for
weakness because of trade and other policy
uncertainties, while others cited strength-
ening orders activity despite potential
trouble spots ahead.

Electroindustry Business Conditions Index: February 2019
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$1,297.7 Billion in 2018 Value of New
Construction Outpaces 2017 by +4.1%

Construction spending during December
2018 was estimated at a seasonally adjusted
annual rate of $1,292.7 billion, -0.6% below
the revised November estimate of $1,300.6
billion. The December figure is +1.6% per-
cent above the Dec. 2017 estimate of $1,272.6
billion. The value of construction in 2018
was $1,297.7 billion, +4.1% above the $1,246
billion spent in 2017.

Private construction. Spending on
private construction was at a seasonally
adjusted annual rate of $991.2 billion, -0.6%
below the revised November estimate of
$997.1 billion. Residential construction
was at a seasonally adjusted annual rate of
$536.7 billion in December, -1.4% below
the revised November estimate of $544.2
billion. Nonresidential construction was at
a seasonally adjusted annual rate of $454.5
billion in December, +0.4% above the revised

November estimate of $452.9 billion.

The value of private construction in 2018
was $995.6 billion, +3.4% above the $962.8
billion spent in 2017. Residential construc-
tion in 2018 was $542.3 billion, +3.3%
above the 2017 figure of $524.9 billion and
nonresidential construction was $453.4 bil-
lion, +3.5% above the $437.8 billion in 2017.

Public construction. In December, the
estimated seasonally adjusted annual rate
of public construction was $301.5 billion,
-0.6% below the revised November estimate
of $303.5 billion. Educational construction
was at a seasonally adjusted annual rate of
$77.5billion, nearly the same as in November.

The value of public construction in 2018
was $302.0 billion, +6.6% above the $283.2
billion spent in 2017. Educational construc-
tion in 2018 was $73.6 billion, +3.8% above
the 2017 figure of $71 billion.

Value Of New Construction Put In Place — December 2018

Value of Construction Put-in-Place ($ billions, seasonally adjusted annual rate)
Dec.’18, Nov. 18, Mo. % Change Dec. 17 YTY % Change

Total Construction 1,292.7 1,300.6 -0.6 1,272.6 1.6

Total Private Construction 991.2 997.1 -0.6 983.1 0.8

Residential 536.7 544.2 -14 543.7 -1.3
New single family 267.4 276.2 -32 2814 -5
New multifamily 65.2 63.3 3.1 62.0 52
Nonresidential 4545 452.9 0.4 439.4 34
Lodging 322 319 1 290 108
Office 64.9 64.9 0 60.2 7
Commercial 82.1 83.0 -1 86.1 -4.6
Health care 327 317 33 334 2
Educational 21.0 215 2.1 213 -1.6
Religious 3.0 31 -2 3.0 17
Amusement and recreation 14.6 15.0 2.3 14.4 11
Transportation 175 177 -13 16.9 3.6
Communication 24.8 236 49 25.1 -15
Power 92.8 92.8 0 85.5 8.6
Electric 69.0 69.0 0.1 65.7 5.1
Manufacturing 67.6 66.5 17 64.0 5.7
Total Public Construction 301.5 303.5 -0.6 289.5 4.2
Residential 55 5.8 5.1 6.9 -20.4
Nonresidential 296.0 297.7 -0.6 282.6 48
Office 10.0 9.4 6.4 8.9 11.7
Commerical 41 38 6.1 3.0 37
Health care 8.6 9.4 7.8 9.9 -13
Educational 775 775 0 719 79
Public saftey 9.2 9.1 0.5 838 4
Amusement and recreation 125 125 0.2 10.7 16.8
Transportation 356 36.1 -15 331 75
Power 6.0 6.2 -2.9 6.3 -4
Highway and street 89.1 89.9 0.9 87.8 15
Sewage and waste disposal 214 216 0.7 209 24
Water supply 12.9 12.9 -0.2 119 8.1
Conservation and development 75 75 -1.1 76 -1.6

1-Preliminary; 2-Revised

Note: The U.S. Census department changed its construction categories beginning with its May 2003 statistics.

With the changes in the project classifications, data now presented are not directly comparable with those data previously
published in the regular-format press releases and tables. Direct comparisons can only be made at the total, total private, total
state and local, total federal, and total public levels for annual and not seasonally adjusted monthly data. For more information,

check out http://www.census.gov/const/www/c30index.html.
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Around the Industry

Continued from page 3
in medical, defense, industrial and manu-
facturing markets.

Emerson opens oilfield service
center in Permian Basin

Emerson is opening a new $4 million
Permian Basin Service Center to bring en-
hanced oil and gas technologies and services
to support the region’s oil boom. Emerson’s
new center expands its longtime Permian
Basin presence to meet the demand for
digital technologies to optimize production
efficiencies and support producers facing
labor and equipment shortages, and ad-
dress workforce preparedness issues. The
16,000-square-foot facility provides local
access to Emerson’s automation solutions
from intelligent field devices and instru-
mentation to control systems, operations
management and enterprise management
software. The facility also provides quick
access to lifecycle services options to ensure
peak performance and maximum uptime.

Lonestar Electric Supply toopen
San Antonio location

Lonestar Electric Supply is opening a
56,000-sq-ftlocation at 4036 Binz Engleman,
Suite 208, San Antonio, TX 78219. Scott
Shaver will serve as president of the San
Antonio business. He will lead 22 employees
to deliver electrical solutions to commercial,
industrial and residential contractors in the
San Antonio area.

“We’re excited to announce our grand
opening with over $3 million in local inven-
tory;” Shaver said in the press release. “Our
goalis to provide the best inventory, materi-
als management, services, and solutions to
our customers at competitive prices.”

The company serves more than 1,000
buying contractors through its five locations
in Houston, Dallas, Fort-Worth, Austin,
and San Antonio and has more than 200
employees in total.

Van Meter named to Training maga-
zine’s 2019 Top 125

For the fourth consecutive year, Van
Meter Inc., Cedar Rapids, IA, was recently
named to Training magazine’s “Training
Top 1257 list. Van Meter claimed the 65th
spot for 2019 (up from 96 in 2018) and re-
ceived one of five special recognitions in the
Outstanding Training Initiative category for

its new employee “in-boarding” program.
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People

National Electrical Manufacturers Rep-
resentatives Association (NEMRA), Ports-
mouth, NH): Industry veteran Jim Johnson
will be NEMRA’s new president and CEO
effective May 1. Johnson is an industry vet-
eran with more than 30 years of experience
at electrical manufacturers Atkore, Calpipe,
Ericson Manufacturing, Ideal Industries and
as a manufacturers’ rep at Lester Sales Co.,
Indianapolis, IN. He will assume his role on
May 1 and work alongside current NEMRA
President & CEO Ken Hooper during a 60-
day transition before Hooper retires.

National Electrical Contractors Associa-
tion (NECA) (Bethesda, MD): T. David Long
has been appointed as chief executive officer
(CEO). Long, who now serves as president of
the association, will officially join the NECA
staff as CEO on April 1. Long is president
of Miller Electric in Jacksonville, FL. He
brings 40 years of experience in electrical
contracting including strategic planning and
organizational growth, as well as leadership
and mentorship of substantial teams, NECA
said in a release. Long has held many roles
within NECA, including serving on the
board of governors, executive committee
and council of industrial relations.

Industry Data Exchange Association, Inc.
(IDEA) (Arlington, VA): IDEA announced
its 2019 board of directors and officers:
Chair: Bill Waltz, president & CEO, Atkore
International; Vice Chair: Rick Gigliotti,
VP, sales operations, WESCO Distribution;
Board Secretary: Larry Stern, president &
CEOQ, Standard Electric Supply; and Board
treasurer: Andrew Quinn, president, ILSCO
Corp. IDEA Board officers are Phil Hale,
CIO, Elliott Electric Supply; David Rosen-
stein, president & CEQ, Connexion; Brian
DiBella, president, Electrical Wiring Sys-
tems, Legrand North America; and Frank
Kulaszewicz, senior VP, Control Products
& Solutions, Rockwell Automation.

North Coast Electric/Sonepar USA
(Charleston, SC): Chris Butterfield has
been named VP of finance for North Coast
Electric. He joined Eoffin 2009 as director of
finance and was promoted to VP of finance
and operations in 2012. In 2016, he became
president of Eoff, leading the organization to
a record year in 2018. North Coast Electric
has 34 locations in Washington, Oregon,
Idaho, Alaska and Arizona serving the
electrical contractor, factory automation,
industrial MRO and commercial & institu-
tional markets.

Eaton Corp. (Pittsburgh): Kerry Tingley
has been named vice president and general
manager of its Industrial Controls Division,
effective March 1. She will be responsible for
leading Eaton’s strategic growth and new
product development initiatives for industri-
al control solutions used by machine builders
and commercial and industrial customers.

Tingley was most recently marketing
director for Eaton’s Power Reliability Divi-
sion, Electrical Sector. She was named to the
role in 2015 and has more than two decades
of experience leading marketing, engineer-
ing, and sales roles at Eaton. She holds a
bachelor of science degree in engineering
management from Clarkson University and
amaster’s degree in business administration
with a focus in international business from
Marquette University.

Orbit Industries (Riverside, CA): Aaron
Salazar recently joined the manufacturer as
an outside salesperson for Orange, Riverside,
and San Bernardino Counties in Southern
California. He has more than five years of
experience within the electrical industry.
Salazar worked in the inside sales and quota-
tions department at Consolidated Electrical
Distributors in San Bernardino, CA. Most
recently he was an inside salesperson for
Parrish-Hare Electrical Supply in Ennis, TX.
Salazar got his start in the industry by work-
ing his summer vacations in the warehouse
of an electrical distributorship where his
father was employed.

Warshauer Electric Supply (Tinton Falls,
NJj): George Kattak has joined the com-
pany as corporate controller and will report
directly to Jim Warshauer, president. Kattak
comes to Warshauer from Lucas Construc-
tion, where he was CFO. Prior to Lucas
Construction he was the CFO at AJ Perriand
the director of finance/controller for Foley-
Caterpillar. He is a graduate of Montclair
State University and is a CPA and Chartered
Global Management Accountant (CGMA).
He will be based out of Warshauer’s head-
quarters in Tinton Falls.

Rep News

Service Wire Co. presented the Art
Weisberg Founder’s Award for recognition
of excellence in sales growth and perfor-
mance to independent reps at the recent
NEMRA Conference in Dallas. The 2018
commercial and industrial manufacturer
representative award winners are:
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Alliance Marketing Ltd., Burnaby,
British Columbia, Canada; Bob Jones &
Associates, Phoenix, AZ; Electra Sales,
Irving, TX; Empire Electric Sales, Sacra-
mento, CA; E-TEL, Houston, TX; Joseph
E. Biben Sales Corp., Philadelphia, PA; and
Lyle W. Williams Co., Salt Lake City, UT.

Bridgeport Fittings announced its Sales
Representative, Customer Service, Creat-
ing Contractor Demand, and Salesperson
of The Year Award winners at the recent
NEMRA conference. The award winners
for 2018 were: Representative of the Year-
Platinum Market: Electra Sales; Gold
Market: Schooler & Associates; Customer
Service Representative of the Year: Brian
Quinn, Casey Electric Sales; Salesperson
of the Year Award Winners: Salesperson
-East: Dewey Franzen, Electra Sales;
Salesperson-West: Ryan Kindle, Becker
Sales Co.; Creating Contractor Demand
(CCD) of the Year Awards: CCD East: Mike
Neal, Thea & Schoen; CCD West: Jay
Commuso, I-Pro Inc.
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In Memoriam:
George Ganzenmuller, 1924-1986
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