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Electrical Market Indicators Point Toward 
 a Solid Business Climate in 1Q 2018

While 2018 probably won’t go down as 
a year of spectacular growth, we may be in 
the early days of an era of sustainable growth 
that distributors, manufacturers and reps 
will  enjoy for the next few years.

The nonresidential construction, indus-
trial and residential construction markets 
that account for the majority of electrical 
market sales are all tracking comfortably 
in the +4% to +6% annual growth range, 
and none of the core segments within those 
markets are flashing any red signals warning 
of unsustainable growth. In past business 
cycles, you could often find white-hot market 
segments that you knew couldn’t last, like 
double-digit increases in the construction of 
speculative office buildings or too-good-to-
be-true surges in the always cyclical multi-
family market.

Key indicators for the health of this core 
segment like the Architecture Billing Index, 
and Dodge Momentum Index look good, 

and while EM highlighted the airport and 
rail segments in the chart on page 2 and 
in the article below, data centers and hos-
pitals look very solid. Look for local bond 
issues should start fueling growth in K-12 
schools, too.

In the industrial market, data from the 
Purchasing Managers Index and Baker 
Hughes Rig Count point toward steady 
growth over the next year, and DISC Corp., 
Orange, CT, recently increased its 2019 
forecast for industrial business by two points 
because of the impact of the federal tax cuts 
on a key market driver — capital spending 
by manufacturing companies.

To dig deeper into EM’s 1Q 2018 key 
market indicators and updated electrical 
sales potential data at the state, county and 
MSA (metropolitan statistical area) levels, go 
to www.electricalmarketing.com, click on the 
menu and go to “Industry Data.” 

Billions in Airport & Rail Projects to Fuel 
Construction Market’s Transporation Segment

While the overall construction market 
looks quite healthy, some segments defi-
nitely stand out more than others. Over the 
past few years, EM has reported on the 
construction of plenty of trophy jobs like 
the 1,000-ft-plus office buildings or condo 
towers changing the skyline in cities like 
Chicago, New York and San Francisco, and 
all sorts of live-work-play, mixed-use proj-
ects reshaping cities and suburbs throughout 
the United States. When Electrical Market-
ing’s editors looked at 100-plus construction 
projects valued at $100 million or more (total 
contract value) on the drawing boards or that 
broke ground in 1Q 2018, we were particu-
larly impressed with the number of airports 
and rail projects now on the radar. We list 
more than 40 of these projects in the chart on 
page 2 — 22 big airport projects and 27 rail 
projects. While most of the airport projects 
listed are either fully approved or underway, 
there’s a few breathtaking rail projects in the 

early concept stage, like the $15 billion plan 
for a bullet train from Dallas to Houston; the 
$20 billion-plus idea for high-speed rail from 
Vancouver, British Columbia, to Seattle, WA, 
and Portland, OR; and the proposals for an 
underground high-speed line from O’Hare 
Airport to downtown Chicago.

The rail projects that seem to gain trac-
tion the fastest are light rail and/or streetcar 
lines. We counted at least 13 of them in 
various stages of development, including 
the expansion of well-established light-rail 
lines such as D.C.’s Metro; San Francisco’s 
BART; and Boston’s Green Line. New proj-
ects are being considered, too, including a 
light-rail line from downtown Minneapolis 
to the airport.

A good rough rule of thumb is that elec-
trical work accounts for 10% of a project’s 
value, but that estimate varies depending 
on the electrical content in a project. 

— Jim Lucy

People On the Move
Mayer Electric Supply (Birmingham, 

AL): Glenn Goedecke will be leaving 
the company after 32 years of service to 
acquire and run a business of his own.

“Seeing that our company has a strong 
management team in place, and seeing 
that the company’s future looks bright and 
prosperous has afforded me the opportu-
nity, as well as given me the confidence, 
to reflect on some of my own personal 
goals and ambitions, said Goedecke in 
a press statement. “I have always quietly 
dreamed of becoming an entrepreneur and 
challenging myself to build something on 
my own; and now, while I’m still relatively 
young and the company is in good hands, 
seems like the perfect time to do so.

“So, after a good deal of deliberation, 
soul searching, consulting with my im-
mediate family, as well as members of the 
company’s advisory board, I have decided 
to acquire a small business and pursue 
my dream. I plan to take advantage of the 
expertise and experience I have gained 
and apply it to a smaller company and in 
a different industry.”

According to Wes Smith, the company’s 
president, “The lasting, positive impact of 
Glenn’s many contributions to Mayer and 
the electrical industry will continue for 
many, many years to come. Few people in 
this industry have had a greater impact 
than Glenn through his unselfish mentor-
ship, friendship, and service to so many.

“At Mayer, we often speak of associ-
ates achieving their personal and busi-
ness goals. The opportunity for Glenn to 
pursue his personal and business goal of 
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LARGEST AIRPORT AND RAIL PROJECTS UNDERWAY OR ON THE DRAWING BOARDS
Contract Value  

($ Millions) Project City State Project  
Type Status Source

10,000 JFK Airport renovation New York NY Airport Design Phase The Construction Index
8,500 O'Hare Airport expansion Chicago IL Airport Approval process www.reuters.com

6,000 Atlanta’s Hartsfield-Jackson International Airport 
modernization Atlanta GA  Airport Underway Atlanta Journal-Constitution

4,000 Delta terminal at $4 billion LaGuardia Airport renovation New York NY Airport groundbreaking www.ny.curbed.com
3,000 Salt Lake City Airport renovation Salt Lake City UT Airport Underway Salt Lake City Tribune
2,100 Orlando International Airport South Terminal expansion Orlando FL Airport Underway Orlando Sentinel
2,000 Tampa Airport redevelopment Tampa FL Airport Planned www.tbo.com
1,800 Denver International Airport renovation Denver CO Airport Approved www.9news.com

1,400 Newark Airport Terminal 1 renovation Newark NJ Airport Groundbreaking  
April 2018 www.hackensack.dailyvoice.com

1,200 Airport Expansion Nashville TN Airport Planning Stage USA Today
1,100 Diamond Head airport 800,000-sq-ft concourse Honolulu HI Airport Planning stages www.hawaiinewsnow.com
1,100 Pittsburgh International Airport renovation Pittsburgh PA Airport Approval Process Pittsburgh Post-Gazette
1,000 Reagan National Airport renovation Washington DC Airport Late 2017 start www.nbcwashington.com
1,000 Kansas City International Airport Kansas City MO Airport Proposals Kansas City Star
477 San Francisco International Airport San Francisco CA Airport Groundbreaking Dodge Data & Analytics
420 Seattle-Tacoma International Airport expansion Seattle WA Airport Groundbreaking Dodge Data & Analytics

246 National Hall security project at Reagan National 
Airport Washington DC Airport Broke ground  

4Q 2017 Dodge Data & Analytics

229 Federal Inspection Services facility at San Diego 
International Airport San Diego CA Airport Broke ground  

3Q 2017 Dodge Data & Analytics

204 Additional Tampa International Airport expansion Tampa FL Airport Approval process www.tbo.com

130 Midway Airport parking garage Chicago IL Airport 1Q 2018  
groundbreaking www.construction.com

90 Airport security infrastructure at San Francisco 
International Airport San Francisco CA Airport Broke ground  

3Q 2017 Dodge Data & Analytics

 NA Logan Airport Terminal E renovation and new 
construction Boston MA Airport Contracts awarded www.theconstructionindex.

co.uk
15,500 DC Metro maintenance and expansion Washington DC Light Rail Proposal Stage Washington Post
5,000 LAX people mover between terminals Los Angeles CA Light Rail Approval process www.usnews.com
4,700 San Jose BART  expansion San Jose CA Light Rail Planning stage www.sanfrancisco.cbslocal.com
2,200 Green Line rail extension Boston MA Light Rail Contract issued www.constructiondive.com
2,000 Light rail from downtown Minneapolis to airport Minneapolis MN Light Rail Early planning stages www.minnpost.com
1,900 Light rail expansion Minneapolis-St. Paul MN Light Rail Bidding state Star Tribune
1,800 Southwest Light-Rail Line expansion Minneapolis MN Light Rail Bid stage Star Tribune
1,500 Foothill Gold Line six-station, light-rail extension Glendora-Montclair CA Light Rail Request for proposals www.enr.com
1,000 7.8-mile Sound Transit expansion Seattle WA Light Rail Contract award www.enr.com
 NA Purple Line mass transit extension Los Angeles CA Light Rail Underway www.la.curbed.com
 NA Purple Line 16-mile long mass transit plan Multi-locations MD Light Rail Near groundbreaking www.wtop.com
 NA Streetcar expansion plan Kansas City MO Light Rail Planning stages Kansas City Star

 NA Sound Transit maintenance facility Bellevue WA Light Rail Groundbreaking  
April 2018 Bellevue Reporter

127 Rail expansion at Savannah cargo port Savannah GA Port-rail Broke ground  
April 2018 www.theolympian.com

 24,000 - 
42,000 

High-speed rail link from Vancouver to Pacific 
Northwest Vancouver British  

Columbia Rail Proposal Canadian Press

24,000 Gateway Project NJ-NY NJ-NY Rail Proposal Stage www.reuters.com
15,000 Bullet Train from Dallas - Houston Houston-Dallas TX Rail Planning Stage Victoria Advocate
5,600 Long Island Railroad - Multiple renovation projects Long Island NY Rail Underway The Construction Index
5,400 28 miles of light rail and bus service expansion Nashville TN Rail & Bus Planning Stages www.wrkn.com

 4,000 - 6,000 Mass transit link from North Station to South Station Boston MA Rail Proposal Lowell Sun
2,000 Los Angeles Union Station expansion/renovation Los Angeles CA Rail Concept stage Engineering-News Record

 1000 to 3000 O'Hare Express rapid- transit link to downtown Chicago IL Rail Early stage www.chicagotribune.com
1,500 Amtrak/NJ Transit Portal North Bridge Project New Jersey NJ Rail Groundbreaking www.northjersey.com

1,250 Rail terminal segment of the $1.6 billion Moynihan 
Station project New York NY Rail Broke ground  

3Q 2017 Dodge Data & Analytics

1,000 Union Station retrofit Chicago IL Rail Planned Chicago Tribune

500 Northern Lights Express high-speed train between 
Duluth & Minneapolis Duluth MN Rail Planning stages Duluth News Tribune

Your subscription to Electrical Marketing gives you access to our database of more than 400 construction projects available for download at www.electricalmarketing.com.
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Around the IndustrySiemens Adds Real-Time Locating System 
Provider Agilion to Process and Drives Unit

MLS Becomes Sole Owner of LEDVANCE

Osram Acquires BAG Electronics to Expand 
Digital and Human-Centric Lighting Play

Siemens AG, Berlin, Germany, has taken 
over ownership of Agilion GmbH, a com-
pany based in Chemnitz, Germany, that 
develops and provides industrial real-time 
locating systems (RTLS).

Agilion focuses on RLTS applications 
in production, logistics and maintenance 
operations. It was an early developer of RTLS 
in the ultra-wide band (UWB) frequency 
spectrum, which is capable of highly precise 
localization within a range of just a few cen-
timeters, tracking of a large number of differ-
ent assets, and exceptionally easy commis-
sioning. The precise real-time localization 
of assets such as tools or vehicles will enable 
manufacturers to optimize their production 
and logistics processes and so improve their 
quality, productivity and flexibility.

The acquisition enables Siemens to begin 
offering real-time locating solutions, a sig-

LEDVANCE GmbH, Garching, Ger-
many, is now 100% owned by Chinese LED 
lighting company MLS. MLS, which also 
owns Forest Lighting, has taken over the 
full ownership of LEDVANCE by means 
of a share deal with the strategic investor 
IDG Capital and the financial investor 
Yiwu. As part of the deal, IDG Capital and 
Yiwu will become shareholders of MLS via 
a joint investment. 

“This transaction marks another impor-

Lighting manufacturer Osram, Munich, 
Germany, moved to strengthen its electron-
ic component business with the acquisition 
of BAG Electronics, a subsidiary of specialty 
lighting manufacturer Trilux, Arnsberg, 
Germany. BAG specializes in LED modules 
and software for LED lighting.  

Financial terms of the deal, which is still 
subject to approval by relevant competition 
authorities, were not disclosed. BAG gener-
ated revenues of around €50 million (about 
$61.7 million) in 2017 and employs 380 
people in sales in Germany, plus production 
facilities in the Philippines.

The deal includes a strategic five-year 
contract under which Osram will supply 
Trilux with components for use in its light-
ing products.

nificant addition to the company’s offerings 
in industrial identification and adds to its 
Digital Enterprise portfolio, said Herbert 
Wegmann, head of Siemens’ Industrial 
Communication and Identification busi-
ness segment.

“RTLS is an essential key technology 
and a new step on the road towards flexible 
automation in production, for instance by 
providing dynamic self-organizing produc-
tion concepts in the assembly of large-scale 
products. Real-time locating also enables 
the safe, efficient use of collaborative mobile 
robots,” Wegmann said in a release.

In business 10 years and with a work-
force of around 60, Agilion has done about 
150 installations in more than 20 countries. 
It will be integrated into Siemens’ Process 
Industries and Drives Division’s industrial 
communication and identification business.

tant milestone for LEDVANCE,” said Jacob 
Tarn, managing director and CEO of LED-
VANCE, in the press release. “Over the past 
year, the consortium has been important for 
the further development of LEDVANCE, 
and we thank IDG Capital and Yiwu for 
their support. With MLS as our partner and 
key supplier of LED components, we will 
continue to vehemently drive forward the 
transition of LEDVANCE into becoming 
the leading global LED lighting company.”

“This purchase completes our portfolio 
of electronic ballasts for cutting-edge light-
ing technology,” Wilhelm Nehring, CEO of 
Osram’s Digital Systems (DS) business unit, 
said in a release.

BAG has specialized in manufacturing 
LED lighting systems and controllers for 
human-centric lighting. Osram’s release 
said the acquisition is another step on the 
company’s path toward transforming into 
a high-tech company. The takeover of BAG 
Electronics not only expands the portfolio 
of the Digital Systems (DS) business unit, 
it also increases its sales and distribution 
options in Germany and Asia. Competitive 
manufacturing facilities in the Philippines 
also give Osram additional options for its 
footprint in Asia.

Continued on page 5

Construction backlog hits record
The Associated Builders and Contrac-

tors (ABC), Washington, DC, said its 
Construction Backlog Indicator(CBI) 
expanded to 9.67 months during the 
fourth quarter of 2017— its highest level 
ever and a 2.25% increase from the prior 
quarter. Backlog records were broken in 
the Northeast region, the commercial/in-
dustrial segment and among firms with $30 
million to $50 million in annual revenues. 
CBI is up by 1.36 months, or 16.3%, on a 
year-over-year basis.

In its breakdown by industry, ABC 
shined a light on commercial and institu-
tional construction, which has an average 
backlog of 10.1 months, the segment’s 
highest level in the history of the series. 
The infrastructure backlog was even lon-
ger, at 12.55 months, another record as 
improving state and local finances helped 
spur additional public construction in 
education, public safety, highway/street and 
transportation.

Meanwhile, in the heavy industrial 
category, the average backlog fell for a 
third consecutive quarter. At 5.2 months, 
the segment’s backlog is down 5.2% on a 
quarterly basis and 5.8% on a year-over-
year basis.

Pentair board approves spin-off of 
electrical businesses

Pentair plc, London, said its board of 
directors has approved the previously an-
nounced spin-off of its Electrical business.  
The transaction will result in two indepen-
dent, publicly traded companies: Pentair 
plc and nVent Electric plc.  nVent ordinary 
shares are expected to begin trading on the 
NYSE on May 1, 2018. Pentair’s electrical 
brands, including Caddy, Erico, Hoffman, 
Raychem, Schroff and Trace, will become 
part of nVent.

“Today marks an important milestone 
as nVent and Pentair move closer to be-
coming two independent companies,” said 
Randall J. Hogan, the current chairman and 
chief executive officer of Pentair, who will 
leave Pentair to become nVent’s Chairman 
following the spin-off.  “We expect both 
Pentair and nVent to benefit from well-
recognized brands, attractive margin pro-
files, strong free cash flow generation and 
compelling opportunities for long-term, 
sustainable growth.”
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April 13–15
PEARL Electrical Safety, Reliability & 
Sustainability Conference
Greenville, SC; Professional Electrical 
Apparatus Reconditioning League, 
www.pearl1.org

April 18–19
Upper Midwest Electrical Expo
Minneapolis; North Central Electrial 
League, www.ncel.org

April 18–20
AD Electrical Spring Network Meeting
Boston; Affiliated Distributors, 
www.adhq.com

May 1–3
NAAUD Annual Meeting
San Antonio, TX; North American Associa-
tion of Utility Distributors, 
www.naaud.org

May 6–10
Lightfair International 2018
Chicago; Lightfair International, 
www.lightfair.com

May 7–10
AWEA Windpower 2018
Chicago; American Wind Energy Associa-
tion, www.awea.org

May 19–22
NAED National Meeting
Chicago; NAED, www.naed.org

June 5–6
AD energyFORCE Summit
Chicago; AD, www.adhq.com

June 25–28
NAED Women in Industry Forum
San Diego; NAED, www.naed.org

July 18–20
LEAD Conference
Austin, TX; NAED, www.naed.org

August 12–15
NAED Adventure
Minneapolis; NAED, www.naed.org

September 23–25
Missouri River Club Conference
Ozark, MO; NAED, www.naed.org

Industry Events

NEMA’s EBCI Dipped in March But Current 
and Future Conditions Remain Strong

Although the year has started off a bit 
slow, there were no complaints from NEMA 
members about the current conditions fac-
ing the electroindustry this month. NEMA’s 
EBCI survey for current conditions com-
ponent ticked down imperceptibly from 
61.8 points to 60.7 points as most panel 
members noted unchanged conditions.

The Electroindustry Business Condi-
tions Index (EBCI) is a monthly survey of 
senior executives at electrical manufactur-
ers published by the National Electrical 
Manufacturers Association (NEMA), 
Rosslyn, Va. Any score over the 50-point 

level indicates a greater number of panelists 
see conditions improving than see them 
deteriorating.

The U.S. Census Bureau reports on 
electroindustry shipments show some im-
provement so far this quarter, which lends 
support to the expansionary level of current 
conditions suggested by the survey results. 
The future conditions component also 
declined minimally to 75 points in March 
after reaching 76.5 points last month. Cit-
ing solid economic fundamentals and some 
degree of pent up demand, panel members 
largely expect a positive next few months.
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Michael Montgomery, U.S. economist 
for IHS Markit, provided some insightful 
commentary on the health of the industrial 
market in this IHS Markit press brief:

“The ISM Purchasing Managers index 
(PMI) cooled a bit in March but remained 
robust at 59.3, a narrow 1.5-point dip from 
February, but matching last December and 
beating January. Much of the softening was 
in production and orders, but both remained 
above 60, showing a solid ‘go-mode’ per-
formance.

“Manufacturing is in shape for a great 
2018. User and manufacturing inventories 
are in good shape and the whole world is 
enjoying a revival in manufacturing. Almost 
nothing seems to stand in the way of a ban-
ner 2018 beyond the fact that the motor 

vehicle sales revival is a bit long in the tooth 
and no one knows how the global trade 
tensions will shake out in the near term; so 
far, the back and forth in trade moves and 
counter-moves is fairly modest.

“U.S. manufacturing is finally enjoying an 
extended period of strength, albeit not every 
month in all metrics. The ISM for manu-
facturing has not enjoyed this kind of con-
sistency in years, and with stimulus to final 
demand from both the tax bill and the 2018 
budget, only foreign trade or inventories 
could derail robust gains, and neither looks 
at major risk. The respondent comments 
ran to worries about trade tensions and 
‘luxury problems’ like supply and capacity 
constraints rather than demand woes. That 
should make 2018 a very good year overall.” 

IHS Markit Economist Likes What He Sees 
Ahead for the Industrial Market in 2018
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Around the IndustryValue of New Construction Enjoys 
+3% YOY Bump in February to $1,273 Billion

Construction spending during February 
2018 was estimated at a seasonally adjusted 
annual rate of $1,273.1 billion, +0.1% above 
the revised January estimate of $1,272.2 
billion, according to the U.S. Commerce 
Dept. The February figure is +3% above the 
February 2017 estimate of $1,235.7 billion. 
During the first two months of this year, 
construction spending amounted to $176.3 
billion, +4.4% above the $168.9 billion for 
the same period in 2017.

Private construction. Spending on 
private construction was at a season-
ally adjusted annual rate of $982.0 billion, 
+0.7% above the revised January estimate 
of $974.8 billion. Residential construction 
was at a seasonally adjusted annual rate of 
$533.4 billion in February, +0.1% above 
the revised January estimate of $532.9 
billion. Office construction surged in Feb-

ruary, increasing +6.5% to $64.4 billion. It 
was also one of the stronger categories on a 
year-over-year basis with a 2.1% increase. 
Electric power construction continued to 
disappoint with a meager +0.4% increase 
to $67.4 billion for the month that was 
down -10.6% on a YOY basis.

Public construction. In February, 
the estimated seasonally adjusted annual 
rate of public construction spending was 
$291.1 billion, -2.1% below the revised 
January estimate of $297.4 billion. Edu-
cational construction was at a seasonally 
adjusted annual rate of $74.6 billion, -0.5% 
below the revised January estimate of $75.0 
billion.

Public construction categories have 
gotten off to a slow start this year, as all 
individual categories showed at least some 
declines in February.

Value Of New Construction Put In Place — February 2018

1–Preliminary; 2–Revised 
Note: The U.S. Census department changed its construction categories beginning with its May 2003 statistics.  
With the changes in the project classifications, data now presented are not directly comparable with those data previously 
published in the regular-format press releases and tables. Direct comparisons can only be made at the total, total private, total 
state and local, total federal, and total public levels for annual and not seasonally adjusted monthly data. For more information, 
check out http://www.census.gov/const/www/c30index.html.

Value of Construction Put-in-Place ($ billions, seasonally adjusted annual rate)

	 Feb. ’181	 Jan.  ’182	 Mo. % Change	 Feb.  ’17	 YTY % Change  
Total Construction	  1,273.1 	  1,272.2 	 0.1	  1,235.7 	 3
Total Private Construction	  982.0 	  974.8 	 0.7	  949.3 	 3.4
Residential	  533.4 	  532.9 	 0.1	  505.7 	 5.5
     New single family	  281.8 	  279.2 	 0.9	  257.4 	 9.5
     New multi-family	  63.8 	  63.1 	 1.2	  63.2 	 0.9
Nonresidential	  448.6 	  441.9 	 1.5	  443.6 	 1.1
     Lodging	  30.5 	  29.7 	 2.7	  27.1 	 12.5
     Office	  64.4 	  60.4 	 6.5	  63.0 	 2.1
     Commercial	  86.9 	  85.9 	 1.2	  80.8 	 7.6
     Health care	  30.6 	  31.3 	 -2.2	  29.7 	 3
     Educational	  21.9 	  20.8 	 5.3	  21.5 	 1.8
     Religious	  2.9 	  2.9 	 -2.6	  3.3 	 -11.9
     Amusement and recreation	  13.5 	  13.5 	 0.4	  12.7 	 6.9
     Transportation	  18.0 	  18.2 	 -1.3	  13.7 	 31.3
     Communication	  23.5 	  24.3 	 -3	  22.9 	 3
     Power	  89.0 	  88.2 	 0.9	  97.2 	 -8.5
               Electric	  67.4 	  67.1 	 0.4	  75.4 	 -10.6
     Manufacturing	  66.8 	  66.1 	 1.2	  70.8 	 -5.6
					   
Total Public Construction	  291.1 	  297.4 	 -2.1	  286.4 	 1.6
Residential	  6.9 	  6.9 	 -0.7	  6.7 	 2.4
Nonresidential	  284.2 	  290.5 	 -2.2	  279.7 	 1.6
     Office	  9.9 	  9.9 	 -0.6	  8.3 	 19.5
     Commercial	  3.9 	  4.4 	 -11.6	  3.1 	 26.2
     Health care	  9.7 	  11.1 	 -12.6	  8.9 	 8.6
     Educational	  74.6 	  75.0 	 -0.5	  72.4 	 3
     Public safety	  9.0 	  9.6 	 -6	  8.0 	 13.3
     Amusement and recreation	  10.4 	  10.5 	 -0.9	  11.5 	 -9.7
     Transportation	  31.9 	  32.7 	 -2.2	  29.2 	 9.2
     Power	  6.0 	  6.4 	 -6.1	  6.4 	 -6.1
     Highway and street	  88.5 	  88.7 	 -0.2	  93.2 	 -5.1
     Sewage and waste disposal	  20.4 	  21.2 	 -3.9	  19.9 	 2.2
     Water supply	  11.4 	  11.2 	 1.3	  10.8 	 5.5

Continued from page 3
Sylvania Lighting Services books a 
bundle of projects in Tennessee

Osram’s Sylvania Lighting Services, 
Wilmington, MA, announced a series of 
projects to install new energy-efficient 
lighting systems in eight government build-
ings throughout the state of Tennessee, 
including many of the state’s largest, most 
recognizable and most historic offices and 
agency sites. The state expects to save 60% 
to 80% on lighting energy consumption 
and lower overall electric bills in some of its 
individual buildings by up to 28%.

Osram says work has already begun on 
the William R. Snodgrass Tennessee Tower 
in Nashville and the company expects to 
be done in June, at which point people 
in the city will see the Travertine marble 
building’s portico lighted, rejoining the 
Nashville nighttime skyline for the first 
time in 30 years.

Other projects include: The Tennessee 
Supreme Court in Nashville; Tennessee 
National Guard’s Volunteer Training Site in 
Smyrna; The Major General Hugh B. Mott 
Tennessee National Guard Headquarters 
in Nashville; National Guard Readiness 
Centers in Erwin, Jackson and Henderson; 
Tennessee Department of Correction/Tur-
ney Industrial Complex, a medium-security 
prison and rehabilitation facility in Only; 
The Tennessee Fire Services and Codes 
Enforcement Academy in Bell Buckle.

ISO publishes occupational health 
and safety standard

The International Organization for 
Standardization (ISO), Geneva, Switzer-
land, announced that it has published ISO 
45001:2018, “Occupational health and 
safety management systems – Require-
ments with guidance for use.” With the new 
standard, which will be phased in over the 
next three years, the ISO said it seeks to 
provide “a robust and effective set of pro-
cesses for improving work safety in global 
supply chains.”

ISO 45001:2018 is applicable to any 
organization that wishes to establish, imple-
ment and maintain an occupational health 
and safety (OH&S) management system 
to improve occupational health and safety, 
eliminate hazards and minimize OH&S 
risks (including system deficiencies). ISO 
45001 will replace OHSAS 18001, the for-
mer reference for workplace OH&S.
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People

owning his own business is exciting, and 
we could not be happier for him to start 
this new journey.”

Goedecke joined the company in 1986, 
after working as an outside industrial 
salesperson with Litscher Electric in Hol-
land, MI, where he started his career in the 
electrical distribution rewinding motors. 
He came to Mayer Electric Supply as an 
outside industrial salesperson in the com-
pany’s Tampa location. He will be with the 
company through the end of April.

Codale Electric Supply (Salt Lake 
City, UT):  Todd Saunders, currently 
the company’s chief operating officer, is 
now president. He will remain located in 
Codale’s Salt Lake City, UT, headquarters. 
Saunders has been Codale’s COO since 
June 2017. Prior to joining Codale, he was 
a district manager and a branch manager 
with CED. Since joining Codale, Saunders 
has worked closely with both the sales and 
operations side of the business and has 
been very involved in leading the company 
in its initiatives and marketplace strategies.

Service Wire Co. (Culloden, WV):  Julie 
Ketter is now a sales representative in the 
Phoenix, AZ sales office and will be work-
ing with customers and reps in California 
and Reno, NV, and Chris Morrison has 
joined the Phoenix sales team as a sales 
representative and will be working with 
Pump and Irrigation customers and reps 
in the western U.S., as well as electrical 
customers and reps in Hawaii and New 
Mexico.

Ketter has over 16 years of account 
management experience in wire and cable, 
in both manufacturing and distribution. 
She has been extensively trained in Service 
Wire products, capabilities and quality 
systems. Morrison has 11 years of sales 
experience in both electrical and pump 
distribution and has been extensively 
trained in Service Wire products, capabili-
ties and quality systems.

Omni Cable (West Chester, PA): Chris 
Jablonski has been promoted to Char-
lotte Sales Manager. He is now responsible 
for the growth and the hiring and training 
of the Charlotte branch’s new sales staff. 
Jablonski joined Omni Cable in 2012 and 
has most recently been an account man-
ager for the Charlotte branch.

NSi Industries (Huntersville, MC): The 
company hired Janet Caruso as national 

account manager and Anthony Jones Sr. 
as technical customer service representa-
tive. Caruso comes to NSi Industries with 
over 20 years of experience in electrical 
sales and marketing. She started her ca-
reer with Affiliated Distributors and later 
worked for Omni Cable as a marketing 
manager. Most recently, she worked as na-
tional account manager for Houston Wire 
& Cable Co. Caruso will report directly to 
COO David DiDonato. She served in the 
United State Marine Corps as part of JAG 
as a legal service specialist. 

Jones comes to NSi Industries with 
more than 12 years of experience in tech-
nical customer support for monitoring and 
support centers. He started his career with 
Carrier and most recently worked as a BAS 
specialist for Vanguard.

Crescent Electric Supply Co. (East 
Dubuque, IL): In his new role as senior 
VP and CFO, Derek Schmidt will direct 
and oversee the financial activities of the 
company, replacing Jim Etheredge, who 
has announced his retirement after serving 
as Crescent’s CFO since 1985. Schmidt 
comes to Crescent Electric from HNI (for-
merly known as HON Industries) where 
he served as vice president and general 
manager, Transactional Business. He is 
a Certified Public Accountant (inactive) 
and a Certified Management Accountant 
and holds a bachelor’s degree in business 
administration from the University of 
Wisconsin, Madison and an MBA from 
the University of Minnesota.

Houston Motor & Control Inc.  (Hous-
ton, TX):  Matthew Kiesewetter has been 
appointed sales manager.  He will mentor 
and advance the professional development 
of HMC’s sales team.

Shat-R-Shield Inc. (Salisbury, NC): 
Gary Williams recently joined the com-
pany as Southeast regional sales manager 
and Nancy Gao accepted the position 
of product manager. Gao was formerly 
with Yankon Lighting as senior product 
manager. She also previously worked for 
GE Lighting, Bridgelux, TE Connectivity 
and Philips Lighting.

Williams has worked in the electrical 
industry for over a decade on both the 
manufacturing side with Digital Lumens 
as well as distribution via his tenure with 
Graybar His territory will include Vir-
ginia, North Carolina, South Carolina 
eastern Tennessee, Georgia, Florida and 

the Caribbean.
Werner Electric Supply (Appleton, WI): 

Kodi Wilson has joined the distributor as 
a product specialist for process controls at 
its headquarters in Appleton. Wilson will 
help drive the growth of process solutions 
and aid in the rollout and configuration of 
Werner Electric’s new process trainer. He 
will also help with the selection, procure-
ment, and delivery of instrumentation 
and control valves for industrial process 
customers.

Wilson previously worked as a quality 
engineer at Plexus Corp. and as a test and 
development engineer for Boeing. He 
graduated with a Bachelor of Science in 
aeronautic and astronautic engineering 
from the University of Washington. 

Rep News
S-Squire Inc., Albuquerque, NM, is 

now representing Service Wire in New 
Mexico, El Paso, TX and Durango, CO. S-
Squire is part of the Resource Group.
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